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EMLyon Business School is one of the century-old business schools and the top three business schools in
France. It has branch campuses in Shanghai, Paris, Morocco and other countries and regions. The campus
for my exchange this time is located on the hills of Ecully, a suburb of Lyon, the second largest city in
France. The campus is quite small compared to the public university across the road. Although it is a 30-
minute drive from the city center, there is a shopping mall consisting of Carrefour, pharmacy, and many
other stores near the school, which can meet the needs of life.

I took three courses in this semester, and the one that impressed me the most was Negotiating complex
trade situations. Not only taught us theory and skills of negotiation, but also discuss and negotiate with
each other through case study. The range of cases is very diverse, from international issues, government
tenders, brokerage contracts to large-scale commercial cooperation. Let us learn to observe different
aspects of the issue from different angles. The discussion and negotiation process were tiring but very
interesting. In addition, this class also provides a very good environment and opportunity to practice
English (although French students like to smuggle French in negotiations). Therefore, I highly recommend
students to take a course like negotiation that requires a lot of communication to practicing English, it is
also an interesting part of this class to understand the way of thinking of students in different countries.

Travel has always been an important thing of exchange life, and itinerary planning allows us to learn how
to use limited time and budget to achieve our desired goals and see the scenery we want to see.
Unfortunately, many trips were cancelled due to the outbreak of the epidemic, I still visited many countries
to experience different cultures.

Growing up in Taiwan where efficiency and service are paramount, we will inevitably encounter many
troubles, such as frequent strikes that cause many students to be late for class, bank accounts that cannot be
opened after waiting for a long time, and erroneous documents due to various reasons. These all make me
more convinced of the "this is France" feeling.

And some of the conveniences that are taken for granted in Taiwan have become quite luxurious in France.
The cost of eating out is expensive, and there are almost no shops open at night. If you want to eat at night
or save money, you must cook it yourself. Although it is troublesome, it is also grinding. A great
opportunity to practice cooking.

During the five months of exchange in France, I experienced a completely different way of life from
Taiwan. Whether it was happiness or frustration, it was a precious memory during my study period. Living
overseas taught me to be truly independent. In France no one will force you to do anything (except get
vaccinated), but no one will take the initiative to help you, even if you ask for help, you may face the
language barriers. The people I’ve met here, the countries I’ve been to, the scenery I’ve seen, the good
things and bad things I have encountered all make me re-examine myself, and these experiences will
become nutrients for growth.
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